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The Secrets of An Entrepreneur
So you have a great business idea that’s not only unique but will be in demand, however you may doubt whether you are really cut out to be an entrepreneur.  So what attributes does an entrepreneur need to stand him/her in good stead and become successful?
Here are some tips to steer you in the right direction.
1:  Become thick skinned
An entrepreneur needs to be thick skinned in business as rejection and knock backs in the early stages of creating a business is likely to occur. 

2:  Drop the ‘Sell, sell, sell’ mentality
Whilst people love good value for money what they don’t often appreciate is someone who is ‘desperate ‘for a sale.  You know the type that tells you in a million and one ways that you must have a particular product without explaining why you need the product and what it can do for you.  Most successful sales people will tell you that to build a relationship and rapport with a client is essential if you are to achieve a sale later on.
3:  Stick with it

We all have a fear of failure and self doubt at some point of our lives which is a part of life however what sets an entrepreneur apart from a non entrepreneur, is that an entrepreneur will take a knock back or failure and keep going until it’s turned into a positive situation.  After all, when learning to fly, many attempts were made over the nineteenth century before it was finally successful.  So don’t give up when you have experienced a series of knockbacks.  Multi millionaires Simon Cowell and Simon Fuller have experienced bankruptcy in their lives however they refused to give up on their dreams so don’t give up on yours.

4:  Keep your idea simple

So you have a product or service that is much needed for which there is an obvious gap in the market.  However look at your idea and ask yourself, if I were to pitch my concept to an expert could I explain the product/service in a few brief lines and it be understood? If your product or idea is too complicated and convoluted to explain then consider how your target market will feel when approached about it.  Yes, you’re right – Confused.  See my point?  What makes perfect sense to you may not to others, so think of simple business ideas for which a simple explanation of the product and service can be given.  Remember that simple things are sometimes best.
5:  Belief
What do Alan Sugar and Simon Cowell have common?  They both exude belief and confidence not only in themselves but their businesses.  In John Bird’s book ‘How to Change Your Life in 7 Steps’ one of the things he mentions is people’s negative reactions when learning about him setting up The Big Issue.  He received negative criticisms as people doubted whether it would be successful. However, John was undeterred and continued his mission which later became a great success.  So again, it is important to believe in yourself and your product/service.
	· 
	Famous Words Of Wisdom
Want to be inspired and encouraged?  Then read these famous words of wisdom from the mouths of celebrities.

‘I’ve learned not to sell out to anything – be the centre of what you’re doing.  Never dilute yourself.  People connect to the personality in my work.  I believe that if you’re different, you can never be compared; no one can pick holes in you.  It is not always easy but at least you’re not compromising’.

Zandra Rhodes, 69, fashion designer
Guidance note:  Look at your life.  Are you compromising who you really are so as to ‘fit in with others’?  Do you often feel like a fake and a fraud?’  Are you denying yourself your dream because you are scared of venturing out into new employment and therefore be seen as doing something ‘different’ from your peers?
‘Perhaps I am lucky in that everything I have done for work or do for business I would do for pleasure, but always enjoy what you do, have fun.  Don’t be afraid of making mistakes because I would wager that every single one of the illustrious contributors to this book has at some point in their career made a mistake.  Learn from them, adapt to bad situations and emerge on the other side wiser and better equipped for the experience.  Because if you believe in yourself, if you believe in your ideas, then you must never give up’
Sir Terence Conran, 77, designer, restaurateur and retailer
Guidance note:  You are aware of mistakes you have made in the past however; we must look to the future.  Identify things in your life that you enjoy, such as hobbies and interests that give you a buzz.  Now which of those would you wish to pursue as a career?  If the negative chatterbox is starting to play in your mind telling you ‘I can’t afford it or ‘I don’t know where to start’.  Erase these negative thoughts and replace them with ‘I’m going to research funding options’ and ‘I’m going to use John Bird’s 3% rule so I don’t become overwhelmed’.  
Turn every negative statement into a positive!

Replacing A Negative With A Positive!

When turning a negative statement into a positive one do you see what you’re doing? You are turning disempowerment and weakness into empowerment and strength which is fantastic.  
You are truly taking control of your life by taking action to get you closer to your goal.
Please print out and complete

For every negative statement attached to a goal counteract this with a positive statement.

Write them down here:
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	Dear Diary
Do you have a diary? If yes, look back at the last six months of your life.  Don’t worry if you don’t have a diary just recall events in your life both good and bad.  Now, from the last six months to now, are you truly where you want to be?  Do you feel stagnant?  Do you want change but don’t know where to begin?  If you feel that you are not progressing in your life then refer to my Life Satisfaction Checklist and complete this document which will help identify which areas you need to improve upon.
Life Assessment1.docx
If you are unable to access the above link, please visit my website for The Life Satisfaction Checklist under ‘Categories’.
If you would like to benefit from a FREE Telephone consultation then please contact me via email or call +44 0208 835 2792 (Please verify correct UK International Dialling Code when calling).
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